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A Fresh Perspective

1575 Marine Drive
West Vancouver BC
Canada V7V 1H9

If you find a property you love and you can afford it, you buy it regardless of 
market conditions.  You will be living in a home you really like and can pay for.	
  

October 2010 

  
In this issue:  

• market update 
• # days to sell 
• housing & jobs 
• great value – credible REALTORS® 

market update 
Although, the number of homes for sale on the North Shore was up slightly, 
September home sales and prices were virtually unchanged compared to 
activity experienced in the preceding two months, across most categories.   

For a complete copy of the September 2010 Real Estate Board of Greater 
Vancouver (“REBGV”) market report, call me or visit my website at 
www.danmuzzin.com/news.html.  

When discussing market conditions, 
we tend to focus on listings, sales 
and prices.  Another measure, of 
particular interest to sellers, is how 
long it takes to sell a home.   

This month, I’m including several 
charts that will shed some light on 
how long it took, on average, to sell 
single-family homes on the North 
Shore. Call me for more information 
about your area.

Thank you to Romano Acconci for asking me 
to help him sell his father’s Central Lonsdale 
apartment in North Vancouver.   
Romano and his team took great care to 
prepare the unit and ensure it presented well 
to buyers, and their efforts were 
instrumental in its successful sale. 
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The following charts show the inventory of homes for sale on the last day of 
each month from Jan 2007 to September 2010, and the sales for each month. 

North Vancouver 

	
    

West Vancouver 
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Units Sold 
Sep 2007 - 51 
Sep 2008 - 21 
Sep 2009 - 66 
Sep 2010 - 56 

The number of homes for 
sale on the North Shore 
increased slightly over 
levels of the summer. 

The	
  number	
  of	
  active	
  
listings	
  at	
  Feb	
  28	
  was	
  up	
  
from	
  the	
  levels	
  at	
  end	
  of	
  
Jan.	
  

North Shore housing 
sales in September 
increased marginally 
over August. 
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# days to sell 

How long will it take to sell?  If you are like most of us, once the decision to 
sell our home is made, we take great pains to clean, de-clutter, repair, paint 
and do whatever it takes to make it look as appealing as possible.  Then we 
hope buyers will line up in week 1 to present their above-asking offers. 

Unfortunately, quick-sale scenarios are rare, and have been for some time. 
The charts below relate to single-family homes on the North Shore and are 
intended to provide realistic insight to those considering selling soon. 
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housing & jobs	
  

Recently, I came across the following chart that shows building 10,000 single-
family homes in Canada created over 19,000 person-years of employment.  

great value – credible REALTORS® 

Most people hire REALTORS® to guide them when buying and selling residential 
property. Clients expect their REALTORS® to help stick handle through the home 
buying process, be good negotiators and, most importantly, to be highly credible. 

Ways that the credibility of your REALTOR® should be evident include providing: 

• Accurate information (core facts).  
In a way that is easy to understand and without bias or opinion. 

• Personalized interpretation of the information. 
Explain what the facts mean to you in your personal circumstances. 

• Personalized recommendations. 
Your best 3 or 4 options and the consequences of each, based on factors that 
are important to you. 

• Protection. 
Clarify what the roadblocks or implications of your decision are expected to be. 

• Inspiration. 
Keep you inspired and on track. 

If I can be of help to you or someone you know, please call me now. 

Housing and the Economy

Canada Mortgage and Housing Corporation 19

The pervasive economic impacts of new  
home construction

One study2 found that the production of an additional 
10,000 single-family homes in 2005—a $1.8 billion 
investment—would have generated a total of $3.3 billion  
in direct and indirect production output across all sectors. 

In addition to the direct $1.8 billion impacts in residential 
construction, there were major impacts in manufacturing 
($726 million) and wholesale trade ($172 million).  
Within the manufacturing sector, the main beneficiaries  
of residential construction investment are wood products, 
petroleum and coal product manufacturing. 

In terms of jobs, the simulation showed 19,300 person-
years of employment generated across all sectors. Of these,  
46 per cent (8,800 jobs) were created outside the residential 
construction sector. Over 3,000 of these jobs were created  
in manufacturing, close to 800 of them in wood products 
and over 600 in fabricated metals. Wholesale and retail  
trade (over 2,100 jobs) and professional, scientific and  
technical services (close to 700 jobs) were also major 
beneficiaries (see Figure 2-2).

FIGURE 2-2

Source: Altus Group Economic Consulting, for CMHC
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Other industries, 1,365

Manufacturing, 3,087

Wholesale and retail trade, 2,128

Agriculture, forestry, !shing and hunting, 458

Transportation and warehousing, 616

Finance and insurance, real estate and rental and leasing, 462 

Professional, scienti!c and technical services, 688

Construction, 10,533

Jobs created (Person-years of employment)

Total jobs: 19,337

Major areas: 
wood products (784)
fabricated metals (640)
cement, concrete, masonry, gypsum etc. (407)
furniture and related products (340)

2 Altus Group Economic Consulting. Economic Impacts of Residential Construction. Ottawa: Canada Mortgage and Housing Corporation, 2009.  
www.chba.ca/members-area/hba-tools/toolkits.aspx#14 (July 12, 2010).

Fast Facts
 Housing-related spending accounts  

for approximately one-fifth of gross  
domestic product.

 Employment in residential construction  
totalled 300,000 in 2006.2

 When both direct and indirect employment 
are taken into account, housing construction 
generates almost as many jobs outside the 
housing sector as it does within it.

 Total tax relief and funding related to housing  
in Canada’s Economic Action Plan in Budget 
2009 was $7.8 billion.

 The total value of homeowner housing  
in November 2009 was an estimated  
$2.7 trillion.


